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Disclaimer

This presentation and the accompanying oral presentation have been prepared by Arteris, Inc. ("Arteris“ or “the "Company") for informational purposes only and not for any other purpose. Nothing contained in this
presentation is, or should be construed as, a recommendation, promise or representation by the presenter or Arteris or any officer, director, employee, agent or advisor of Arteris. This presentation does not purport to
be all-inclusive or to contain all of the information you may desire. Information provided in this presentation and the accompanying oral presentation speak only as of the date hereof.

This presentation and the accompanying oral presentation include express and implied "forward-looking statements" within the meaning of the Private Securities Litigation Reform Act of 1995. In some cases, you can
identify forward-looking statements by terms such as "anticipate," "believe," "estimate," "expect," "intend," "may," "might," "plan," "project," "will," "would," "should," "could," "can," "predict," "potential," "target," "explore,"
"continue," or the negative of these terms, and similar expressions intended to identify forward-looking statements. However, not all forward-looking statements contain these identifying words. These statements may
relate to our market size and growth strategy including our estimated organic license revenue growth rate, estimate royalty revenue growth rate and number of M&A transactions targeted, our estimated and projected
costs, margins, revenue, expenditures and growth rates (including our 4t quarter and 2026 full year guidance), our future results of operations or financial condition, our plans and objectives for future operations,
growth, initiatives, or strategies. By their nature, these statements are subject to numerous uncertainties and risks, including factors beyond our control, that could cause actual results, performance or achievement to
differ materially and adversely from those anticipated or implied in the statements. These assumptions , uncertainties and risks include, among others, risks related to: market conditions and global economic factors,
our ability to access debt and equity financing, our efforts to establish and maintain proper and effective internal controls, and other factors relating to our business, operations and financial performance. It is not
possible for us to predict all risks, nor can we assess the impact of all factors on our business or the extent to which any factor, or combination of factors, may cause actual results or outcomes to differ materially from
those contained in any forward-looking statements we may make. You should not rely upon forward-looking statements as predictions of future events. Although our management believes that the expectations
reflected in our statements are reasonable, we cannot guarantee that the future results, levels of activity, performance or events and circumstances described in the forward-looking statements will be achieved or
occur. Moreover, neither we, nor any other person, assumes responsibility for the accuracy and completeness of these statements. Recipients are cautioned not to place undue reliance on these forward-looking
statements, which speak only as of the date such statements are made and should not be construed as statements of fact. Except to the extent required by federal securities laws, we undertake no obligation to update
any information or any forward-looking statements as a result of new information, subsequent events, or any other circumstances after the date hereof, or to reflect the occurrence of unanticipated events.

This presentation and the accompanying oral presentation also contain estimates and other statistical data made by independent parties and by us relating to market size and growth and other data about our industry.
This data involves a number of assumptions and limitations, and you are cautioned not to give undue weight to such estimates. In addition, projections, assumptions, and estimates of our future performance and the
future performance of the markets in which we compete are necessarily subject to a high degree of uncertainty and risk.

In addition to the financials presented in accordance with U.S. generally accepted accounting principles ("GAAP"), this presentation includes the following non-GAAP metrics: non-GAAP operating expenses, non-GAAP
operating income (loss) and free cash flow. Non-GAAP metrics have limitations as analytical tools and you should not consider them in isolation or as a substitute for or superior to the most directly comparable financial
measures prepared in accordance with U.S. GAAP. There are a number of limitations related to the use of non-GAAP metrics versus their nearest GAAP equivalents. Other companies, including companies in our
industry, may calculate non-GAAP metrics differently or may use other measures to evaluate their performance, all of which could reduce the usefulness of our non-GAAP metrics as tools for comparison. We urge you
to review the reconciliation Arteris' non-GAAP metrics to the most directly comparable GAAP financial measures, and not to rely on any single financial measure to evaluate our business. See the Appendix for
reconciliation between each non-GAAP metric and the most comparable GAAP measure.

Arteris is unable to provide a reconciliation of certain non-GAAP guidance metrics in this presentation because the corresponding GAAP measures are not accessible on a forward-looking basis. Due to the potential
variability and limited visibility of the excluded items, providing such reconciliation would necessitate unreasonable effort.

This presentation shall not constitute an offer to sell or the solicitation of an offer to buy securities, nor shall there be any sale of securities in any state or jurisdiction in which such offer, solicitation or sale would be
unlawful prior to registration or qualification under the securities laws of any such state or jurisdiction.

© 2026 Arteris, Inc. ARTERIS [




The Future of Humanity Runs on Semiconductors

Al workloads are expanding across data centers, the edge and entirely new markets.

NEW SEMICONDUCTOR TECHNOLOGIES

Al COMPUTE + CHIPLET ARCHITECTURES
More processors.
More specialized IP.

= Data movement becomes a key
competency.

= Multi-die SoCs extend beyond
monolithic scaling.

SILICON-BASED BUSINESS CREATION

DATA CENTER « AUTOMOTIVE « DRONES  SPACE

Silicon-based businesses are scaling
Al from the cloud to the edge.

= Compute is moving into more products
and environments.

= Each shift raises the need for efficient
data movement.

EMERGING SILICON BUSINESSES

HUMANOID ROBOTS + ORBITAL DATA CENTERS

New categories create new silicon

demand.

= Physical Al brings compute into the real
world.

= Emerging infrastructure extends
compute beyond Earth.

© 2026 Arteris, Inc.
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Semiconductors Process Data, Store Data and Move Data
Arteris optimizes high performance, efficient, safe and secure silicon data movement
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DATA’'S ROLE IN THE SILICON SYSTEM

SILICON RESOURCE DATA FUNCTION

Processors & logic Data processing
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Memory Data storage

System IP Data movement
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Arteris Products Enable Innovation Across Markets

NETWORK-ON-CHIP IP

Cache coherent NoC IP
Non-coherent NoC IP

Data movement options

SoC INTEGRATION SOFTWARE

IP block packaging AUTOMOTIVE

SoC & chiplet integration
HW-SW integration

CYBERSECURITY SOFTWARE

Static analysis
IP block and subsystem

SoC and firmware

AEROSPACE & DEFENSE CONSUMER ELECTRONICS

© 2026 Arteris, Inc. ARTERIS [




Arteris is the Leader Companies Count on for Silicon Success

4 billion+ units
shipped to date

Any processor,
any IP, any EDA,
any foundry

- © 2026 Arteris, Inc.

1000+ SoC design

starts to date

Used by 9 out of
top 10
semiconductor
companies

151 patents and
159 patent
applications-

Customer
retention rate of
~90% 2

Diversified Customer Base
Subset of Publicly Disclosed Customers
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Arteris Extends Data Movement Efficiency & Intelligence Across
the Die Edge

Arteris Multi-Die Solution enables engineering teams to treat multiple dies as a unified architecture — improving design
reuse and reducing integration complexity.

Traffic Behavior

Quality of Service Architectural Flexibility

Data movement does not
stop at the die edge.

High-priority traffic still Teams can evolve designs
needs predictable service across multiple chiplets
across shared links. without starting over.
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Arteris Mitigates Semiconductor Cybersecurity Risks
Semiconductors are a growing target for attacks

© 2026 Arteris, Inc.

Detect and prevent sophisticated
hardware security threats.

Identify design risks across the silicon stack, from IP blocks to full
SoCs and firmware.

IP BLOCKS FULL SoCs FIRMWARE

MITIGATE RISKS BEFORE MANUFACTURING

ARTERIS 2




Hardware Attacks That Took Years of Research Now Take Minutes

2018 | DISCOVER SPECTRE 2026 | RECREATE SPECTRE

~10 researchers $ 1 _ 2 5 in model usage
~7 institutions ‘

COST

COLLAPSE < 4 m I n to recreate the attack
10+ years of side-channel science

Source: Spectre disclosure - arXiv:1801.01203 Source: uGEN - arXiv:2605.15503 - May 2026

Attack discovery was expert work. Automation is changing the pace.

Spectre showed that software can attack hardware.

- © 2026 Arteris, Inc. ARTERIS [




Market Drivers for Hardware Security Assurance

Regulations and standards are expanding semiconductor security requirements across sectors.

AEROSPACE & DEFENSE AUTOMOTIVE

® 2022 CHIPS Act —_— = |SO/SAE 21434
. \ Industry standards
= CISA HBOM Framework Increased national : © = UNECE R155 across hardware and
security focus on E :
: . software drive
semiconductor security. = = :
compliance needs.
INDUSTRIAL ENTERPRISE COMPUTING
= |EC 62443 for loT and ICS = Multi-tenant cloud & Al compute
o . Growing treat level for
= PSA Certification Standards emerg(]a: to = 31 party silicon IP assurance security and privacy
meet sector-specific : 4
- - - 5 - with advent of frontier
U.S. Cyber Trust Mark needs. Chiplet and multi-die complexity models.

Legislation & Regulatory expectations are broadening—driving demand for hardware security assurance.

EU Cyber Resilience Act (CRA), Radio Equipment Directive (RED)

© 2026 Arteris, Inc. ARTERIS [



Hardware Vulnerabilities Keep Rising

Hardware CVEs per year Why the count keeps rising

Eas Growing frontier Al models use in cyber attacks

Integration of complex security features in silicon

596 634
489
437
387 351 _
Inclusion of embedded processors
248

o 100 _

Secure boot dependencies

2017 2018 2019 2020 2021 2022 2023 2024 2025 2026
to 22 Oct . .
Software actions that trigger hardware changes

2020 — 2022 - 1,175 2023 - 2025 - 1,719 - +46%

Reported CVEs mapped to MITRE's hardware weakness view (CWE-1194); Data left in unsecured memory locations

CVE Program and NVD records reconciled, 22 Oct 2026. 2026 is year to date.

More complex security requirements need more dynamic security verification.

© 2026 Arteris, Inc. ARTERIS [




Key Arteris Customer and Ecosystem Highlights from Last Quarter

Expanding adoption across cloud, Al compute, automotive and trusted silicon.

HYPERSCALE

A leading hyperscaler expands its Extending adoption to HPC chips and chiplets.
Arteris license

=

Al COMPUTE . .
% Two leading semiconductor Expanded use of Arteris supports next-generation Al
¥ companies deepen adoption accelerators and data center compute.
= AUTOMOTIVE . .
A major OEM advances successive Arteris technplogy §upports the OEM’s in-house
= chip generations advanced chip designs.
A CYBERSECURITY _ _ Third-party IP program through the Trusted and Assured
i)t Cycuity expands its trusted third- Microelectronics program, in collaboration with BAE
N party IP program Systems and SiFive.

BROADENING ADOPTION OF TRUSTED SYSTEM IP AND HARDWARE SECURITY ASSURANCE ACROSS THE SILICON ECOSYSTEM

© 2026 Arteris, Inc. ARTERIS &



Proven Success — Arteris Surpasses 1000 Customer Design Starts

1 O O O CUSTOMER DESIGN STARTS
, Two decades of semiconductor evolution and the forces shaping what comes next.

1,000 designs reflect Arteris’ role in enabling successive From smartphones and advanced automotive systems to
generations of advanced silicon across a wide range of Al infrastructure, autonomous robotics and space
applications. applications.

© 2026 Arteris, Inc. ARTERIS [



Arteris — Converting Historical Trends Into Focused Business Opportunity

Inorganic growth
= Jan. 2026 — Cycuity
Financial Performance » Dec. 2022 — Semifore

* Free cash flow positive — = Nov. 2020 — Magillem
2025

= Strong Balance sheet, no
debt

Focus on high growth = Customer, geography,
Organic product segments & customers application balance for
portfolio expansion = Chiplets — AMD corporate sustainable growth
= Jun. 2025 - Chiplet contract * While funding a robust
solution expansion = AI/ML - >50% of license $

R&D program

= Feb. 2025 - FlexGen in 2025 enable Al chiplet
smart NoC IP production and SoC development
= Sep. 2024 — Magillem » RISC-V - Alibaba in 3Q25

Registers production = Automotive — 1 new & 4
= Jun. 2023 — FlexNoC 5 repeat auto OEMs in 2025

production

© 2026 Arteris, Inc. ARTERIS [



Arteris Revenue Growth Strategy

ORGANIC AIP LICENSE REVENUE

ROYALTIES Growth drivers

= Al data center with HPC support = Multi-die / chiplet designs

NEXT-GENERATION ® Smart Edge Al devices = Semiconductor cybersecurity

PRODUCTS

® Physical Al with MCU support ® |P and software product releases

AUTONOMOUS
SYSTEMS

CHIPLETS AIP ROYALTIES ‘ Estimated 30%+ CAGR

INORGANIC GROWTH

B AIP License Revenue B AP Royalties M&A Revenue ® Revenue / cash-accretive, profitable ™ Synergies with existing product
opportunities lines and SoC markets

Management estimates, 2025-2029

© 2026 Arteris, Inc. ARTERIS [
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3Q 2026 Actuals vs Guidance

© 2026 Arteris, Inc.

3Q 2026 3Q 2026

In $ millions Guidance Results

Revenue 24 — 25 25.8 Above top-end of guidance range

ACV + Royalties 99 — 103 104 Above top-end of guidance range

Non-GAAP Operating

Income (Loss)' 3)-(1) (1.2) Near top-end of guidance range?

1. Non-GAAP measure: See appendix for reconciliation to closest GAAP measure
2. Impacted by higher employer payroll taxes related to French employee RSU
vesting

ARTERIS [



3Q 2026 Business Highlights

il
Revenue 17.4 241 25.8 448%
ACV + Royalties 74.9 99.5 104 439%
NG OpEx* 19.5 25.5 24.0 424%
NGOI* (3.5) (4.6) (1.2) 465%
RPO 105 135 135 429%

*Non-GAAP measure: See appendix for reconciliation to closest GAAP

measure

© 2026 Arteris, Inc.

Record-high revenue and ACV+R beating the top end
of our 3Q guidance ranges

Revenue and ACV+R increased over 48% and 39%
Y/Y respectively, driven by multiple large deals in the
quarter, including significant SIA renewals and SIP
business expansions with top US tech and semi
customers

RPO of $135M, a 29% increase Y/Y

Non-GAAP operating income (loss) of ($1.2M), a
65% Y/Y improvement, building towards our 4Q goal
of NG profitability

ARTERIS [



Future Royalty Engine

>60% of design wins waiting to deliver royalty revenue; >45% of customer designs in production still ramping up

Royalty Pipeline* Royalty Design Maturity

7%
6%

4%

# Designs

64%

2013 2014 2015 2016 2017 2018 2019 2020 2021 2022 2023 2024 2025
m Pre-MP m Four + Years Royalties m Third Year Royalties
m Second Year Royalties = First Year Royalties Yields majority of
royalty $
*Full-year data as of December 31, 2025

19 © 2026 Arteris, Inc. ARTER’S m




Design Wins Result in Future Royalty Expansion

TTM Variable Royalties
(excludes audit)
$10.0

$9.0
$8.0
$7.0
$6.0
$5.0

$4.0
I [ I I

Royalties ($ millions)

$2.0

$1.0

2024Q3 2024Q4 2025Q1 2025Q2 2025Q3 2025Q4 2026Q1 2026Q2 2026Q3

$0.0

EIndustrial @Enterprise Computing OCommunications @O Consumer BAerospace & Defense  mAutomotive

* Primarily driven by automotive, but with growing contributions in all
verticals

New royalty designs reaching mass production every quarter

© 2026 Arteris, Inc. ARTERIS [
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Guidance

4Q 2026 Guidance FY 2026 Guidance

$103M - $107M $25.7M - $26.7M

$103M - $107M $98.5M - $99.5M

(+$1M from previous guidance) (+$2.5M from previous guide)

($0.9M) — $1.1M

($9.2M) — ($7.2M) $5M — $OM

(+$0.3M from previous guide) (maintained)

1. 105M at the midpoint, +$21.4M Y/Y (+26%) 3 105M at the midpoint, +$21.4M Y/Y (+26%)
2.26.2M at the midpoint, +$6.1M Y/Y (+30%) + 99M at the midpoint, +$28.4M Y/Y (+40%)

© 2026 Arteris, Inc.

Arteris has not provided a quantitative reconciliation of its 4Q 2026 or FY 2026 guidance for non-
GAAP operating income or free cash flow, in either case, to the closest GAAP measure, within this
press release because the Company is unable, without making unreasonable efforts, to calculate
certain reconciling items with confidence. These items, which could materially affect the

computation of forward-looking GAAP measures, are inherently uncertain and depend on various
factors, some of which are outside of the Company’s control.

ARTERIS [



Key Financial Parameters

Revenue Free Cash Flow
Derived from 2 Main Sources
License & Support Majority of deals paid up

= Fully ratable (since 2Q'23) front FCF Leads

= 2 -3 year average design term Revenue deferred \N[e]e]

= Long-term CAGR':high 10s — low 20s% OpEx as incurred

Royalties

Long-term CAGR?': ~2x license growth . . - .
rateg o Remaining Performance Obligations (RPO)

Diverse royalty stream across multiple Essentially deferred revenue on BS
verticals, dozens of customers

Professional Services
* Includes gov't sub-contracting

Operating Expense Q1 Q2 Q3 Q4 Q5 Q6 Q7 Q8
= Ongoing scale up R&D / Channel investment m Cumulative Revenue ®RPO
- Operating Ieverage from G&A lllustrative example based on historic performance and not

necessarily indicative of future results

"Management estimates, 2025 - 2029

© 2026 Arteris, Inc. ARTERIS [
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Thank you

Arteris, Inc. All rights reserved worldwide. Arteris, Arteris IP, the Arteris IP logo, and the other Arteris marks found at https://www.arteris.com/trademarks
are trademarks or registered trademarks of Arteris, Inc. or its subsidiaries. All other trademarks are the property of their respective owners.

© 2026 Arteris, Inc.
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Appendix - Non-GAAP Financial Measures

To supplement our financial results, which are prepared and presented in accordance with GAAP, we use certain non-GAAP financial measures, as described
below, to understand and evaluate our core performance. These non-GAAP measures, which may be different than similarly-titted measures used by other
companies, are presented to enhance investors’ overall understanding of our financial performance and should not be considered in isolation, as a substitute for,
or superior to, the financial information prepared and presented in accordance with GAAP.

We define "Non-GAAP gross profit" and "Non-GAAP gross margin" as GAAP gross profit and GAAP gross margin, respectively, adjusted for stock-based
compensation expense included in cost of revenue and amortization of acquired intangible assets included in cost of revenue. We define “Non-GAAP loss from
operations” as our GAAP loss from operations adjusted to exclude stock-based compensation expense, amortization of acquired intangible assets and
acquisition-related costs, which include advisory, legal, accounting, valuation, other professional or consulting fees, integration costs and changes in the fair
value of the contingent consideration related to our acquisition of Cycuity. We define “Non-GAAP net loss” as our net loss adjusted to exclude stock-based
compensation, amortization of acquired intangible assets and acquisition-related costs.

The above items are excluded from our Non-GAAP gross profit, Non-GAAP operating expenses and Non-GAAP operating income (loss) because these items
are non-cash in nature, or are not indicative of our core operating performance, and render comparisons with prior periods and competitors less meaningful. We
believe Non-GAAP gross profit, Non-GAAP operating expenses and Non-GAAP operating income (loss) provide useful supplemental information to investors
and others in understanding and evaluating our results of operations, as well as provide a useful measure for period-to-period comparisons of our business
performance.

We define free cash flow as net cash provided by (used in) operating activities less cash used for purchases of property and equipment. We believe that free

cash flow is a useful indicator of liquidity that provides information to management and investors, even if negative, about the amount of cash used in our
operations other than that used for investments in property and equipment.

ARTERIS [



Appendix - GAAP To Non-GAAP Reconciliation

Operating expenses

© 2026 Arteris, Inc.

Three Months Ending:

In $ thousands June 30,
2026

Operating expenses 24,356 34,435 33,639
Less:

Stock-based compensation expense 4,728 5,963 8,744
Amortization of acquired intangible assets 167 727 726
Acquisition-related costs - 2,215 121
Non-GAAP operating expenses 19,461 25,530 24,048

ARTERIS [



Appendix - GAAP To Non-GAAP Reconciliation

Operating income (loss)

© 2026 Arteris, Inc.

Three Months Ending:

In $ thousands June 30,
2026

Operating Income (Loss) (8,714) (13,908) (11,316)
Add:

Stock-based compensation expense 4,956 6,347 9,186
Amortization of acquired intangible assets 217 777 776
Acquisition-related costs - 2,215 121
Non-GAAP Operating Income (Loss) (3,541) (4,569) (1,233)

ARTERIS [



Appendix —Free Cash Flow

© 2026 Arteris, Inc.

Three Months Ending:

In $ thousands June 30,
2026

Net cash provided by (used in) operating

o 3,187 9,210 (1,751)
activities
Less:
Purchase of property and equipment 716 595 375
Free cash flow 2,471 8,615 (2,126)

ARTERIS [



Appendix - Arteris Business Model
Arteris customers have delivered 4 Billion+ chips/chiplets based on 1000+ SoC projects

6-9 months 12-36 months 7-24 months 3-10 years, depending on segment

License/support Semiconductor Semi sells SoCs to OEM OEM Delivers Electronic

ARTERIS [@ Systems

License Fee/Royalty or System Co.

Customer
Evaluation &
Acquisition

Customer Product SoC Custqmer System OEM Customer SoC Production
Design Cycle Design In Cycle

Arteris Revenue &
Cash In Streams

Ratable | Ratable | Ratable
License | License | License Royalty
Fee / S&M|Fee / S&M| Fee/ S&M Royalty Royalty
Royalty
Royalty

Year O Year 1 Year 2 Year 3 Year 4 Year 5 Year 6 Year 7 Year N-1 Year N

© 2026 Arteris, Inc. ARTERIS [




Appendix - License Revenue / ACV / RPO Model

Example $3M deal, 36-month license term

$3M /3 Yr
Deal Signed
12/29/24

1Q 726 $1M
2Q’26 $1M
1Q 27 $1M
2Q 27 $1M

s =
7 &
Q N
1 4

1Q°25 $1M
2Q 25 $1M
FY 25 $1M

=
&
0
N
g
™

4Q 25 $1M
3Q 26 $1M
4Q 26 $1M

ACV
4Q 24 $1M

FY 25 $1M
FY 26 $1M
FY 27 $1M

)
-
c
)
>
O
4

3Q 3Q 10 | 2Q | 3Q W 4Q
25 26 27 27 27 27
}
|

$3M RPO amortizes into

GAAP revenue over 3 years

© 2026 Arteris, Inc. ARTERIS [
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